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Ready, set, move In!

Ask about generous incentives on move-in-ready homes.

(Going, going, going...award-winning townhomes in Montmere at Autrey Shores are
moving fast! Walk ourt to a quiet lake, trails and nearby Flatiron Crossing. Come home
to gorgeous design features and an oh-so-livable floor plan. All at a price that’s lower

than comparable properties in Boulder.

= Award-winning architectural design

* Private in-home elevarors available

* Rooftop entertainment decks, open floor plans and flex spaces
* Low-maintenance exteriors and lock-and-go convenience

« Waterfront location next to trails

* Near Flatiron Crossing and minutes to Interlocken, Boulder and Denver

Tour our new models today!

Ay BOULDER COUNTY'S
nm" MONTMERE AT AUTREY SHORES
KOELBEL MODERN TOWNHOMES FROM THE 57005

. . 2311 LAKESHORE LANE, SUPERIOR CO 80027
Commumtles 303 300 8845 KOELBELCO.COM/MONTMERE
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If you are interested in contributing or nominating REALTORS® for certain stories,
please email us at john.mendez@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain
solely those of the author(s). The paid advertisements contained within the Boulder County Real Producersmagazine are not endorsed or recommended by The N2 Company or

- 1 the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
; f? ; -

Boulder County Real Producers - 3




CONTACT OQUR TEAM FOR A DEMO!

Dive into

Smaifh (osings

with First American Title!

LERIE GRAHAM
TIVE

Local Expertise
Top Tools & Technology
Unbeatable Service

@ Fortune 100 Best Companias to Work For® 2023 @ Fortune Best Warkplaces for Women ™~ 2022 @ F""""""mm.mﬂ

-\tﬁ' First American Title”™
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Su erior

INSURANCE AGENCY
Taking
SUPERIOR

CARE of Your
Insurance Needs

As an independent insurance agency we
represent many companies, each with
different strengths and purposes so you can
be sure that we will help you find one that

COMFORT
YOU CAN
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will meet your insurance needs at a fair
price every time.

Auto * Home ° Life

Business Insurance
Call today for a free quote!

VICKI KUPFNER " o

CALL TODAY mew&

(303)442-6640 g

meyersheatingac.com

superiorinsure.com
facebook.com/SuperiorInsAgency
linkedin.com/company/superiot-insurance-agency

4 . August 2023

MEET THE

BOULDER COUNTY

REAL PRODUCERS TEAM

John Mendez Kim Ash Liv Berger
Publisher Ad Manager Photographer

John Mendez@ adsrpboulder@ theheadshotgal.com
realproducersmag.com realproducersmag.com 312-208-1305

303-596-1685

Brenda Saint Natalie Beck Debbie Pelzmann
Photographer Photographer Writer
b.saintphoto@gmail.com natalie@nataliebeck debbie@ohmyword.co
photography.com

Christine Bowen Dr. Felicia Santelli
‘Writer Writer
christinegbowen@gmail.com felicia@santellihealingcenter.com

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at john.mendez@realproducersmag.com.
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ARCHITECTURE
Rodwin Architecture
Scott Rodwin

(303) 413-8556

1245 Pearl St. Ste. 202,
Boulder, CO 80302
RodwinArch.com

BANK/FINANCE
MidFirst Bank
(303) 376-3820
840 Pearl Street
Boulder, CO 80302
www.midfirst.com

CARPET CLEANING
Nesheim’s

Edward Fosado
(303) 666-8888

1212 Commerce Ct
Lafayette, CO 80026
www.nesheimswater
restoration.com

PREFERRED PARTNERS

CLEANING SERVICES
Perkins Detail

Cleaning Service
Denise Perkins

(915) 270-3216
nextdoor.com/pages/
perkins-detail-cleaning-
service-brighton-co/

CUSTOM BUILDER
Wood Brothers Homes
(303) 717-8207
www.woodbrothers
homes.com

CUSTOM HOME
DESIGN & BUILD
Cooper Building Group
(720) 595-9684

372 W. Elm St.
Louisville, CO 80027
www.cooperbuilding
group.com

6 - August 2023

ESTATE SALES

Blue Moon Estate Sales
Dulgunn Lkhagvadorj
(720) 432-2726

390 E Mississippi Ave
Denver, CO 80210
www.bluemoonestate
sales.com/boulder

FULL SERVICE
PROPERTY CARE
Granite Property Services
Christopher Hardman
(720) 483-1037
www.GraniteProperty
Service.com

HANDYMAN/WOOD
CRAFTSMAN

Omega Carpentry

Omega Perkins, Jr

(915) 249-9020
nextdoor.com/pages/
omega-carpentry-brighton-co

HEATING & COOLING
Meyers Heating & Air, Inc.
(303) 442-6640
meyersheatingac.com

HOME INSPECTION

Beagle Home

Inspections LLC.

(303) 731-6891
beaglehomeinspections.com

Inspections Over Coffee
Bryan Zenner

(720) 845-5282
InspectionsOverCoffee.com

HOME WARRANTY
Home Warranty Inc.
(260) 433-4027
homewarrantyinc.com

them for supporting the REALTOR® community!

INSURANCE

Superior Insurance Agency
Vicki Kupfner

(720) 259-0444
www.superiorinsure.com

INTERIOR DECORATING
& DESIGN

2212 Design Inc. Property
Staging Services

Laura Akahoshi

(720) 791-4800
www.2212Design.com

LANDSCAPING/
HANDYMAN/
PRESSURE WASHING
Granite Property Services
Christopher Hardman
(720) 483-1037
www.GraniteProperty
Service.com

MUSIC SCHOOL
Boulder Symphony
Music Academy
Andrew Krimm

(720) 328-8286

4730 Table Mesa Drive
Suite -300

Boulder, CO 80305
www.bouldersymphony
musicacademy.org

PRESSURE WASHING
Premier Window Cleaning
and Pressure Washing
Nick Casso

(303) 564-5574
premierwindowcleaning
denver.org

This section has been created to give you easier access when searching for a trusted real estate affiliate.

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses
are proud to partner with you and make this magazine possible. Please support these businesses and thank

PRIVATE SCHOOL
PREK-8

Boulder Country Day School
(303) 527-4931x295

4820 Nautilus Court North
Boulder, CO 80301
bouldercountryday.org

RESTORATION - WATER,
FIRE & MOLD

24-7 Restoration, Inc.
Deb Barone

(303) 485-1730
www.247restoration.com

TITLE INSURANCE
First American Title
Insurance Company
(303) 449-8442

4940 Pearl East Circle,
Ste 104

Boulder, CO 80301
FirstAmColorado.com

WATER RESTORATION
Nesheim’s

Edward Fosado

(303) 666-8888

1212 Commerce Ct
Lafayette, CO 80026
www.nesheimswater
restoration.com

@realproducers

WOOD BROTHERS HOMES

A Custom Builder with a Passion for High-End, Energy Efficient Homes

Wood Bros. is honored to be building multiple Marshall fire homes
New Wood Series Plans available for Marshall Fire victims
Currently selling High-End, Net Zero Homes
Interested in infill opportunities/Land Development Deals

Seeking accredited investors

(303) 717-8207 | www.woodbrothershomes.com
justin@woodbrothershomes.com

[ HOME BUILDERS
‘ 3 ACCREDITED H B H ASSOCIATION EFF;EEY
BUSINESS of Sracg

eBB :
METRO DENVER®

PARTNER



HOME STYLING

WE FURNISH VALUE. VACANT HOME STAGING
LUXURY AND MODEL HOME STAGING

SHORT TERM / EXECUTIVE
RENTAL STYLING

OCCUPIED HOME CONSULTATION

"ROJECT MANAGEMENT
(RENOVATIONS/REPAIRS)

RE-DESIGN (STYLE-TO-STAY)
‘l o
18 -l I; o W
-y - L
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2212design.com | 720.791.4800 | Style2Sell@2212Design.com

BOU

Boulder Symphony Music Academy offers
private music lessons in beautiful Boulder, CO
for all symphonic instruments as well as voice,
piano, and guitar! Now is your opportunity to

begin your musical journey with musicians

from the Boulder Symphony! Our teachers

BOULDER SYMPHONY & are the best in the front range including
MUSIC ACADEMY degrees from the University of Colorado,

Famil

University of Denver, Juilliard, Cleveland

-
I ours Da I I y Orchestrating the Unexpected Institute of Music, and many others.

B C D 4730 Table Mesa Dr Suite I-300 Boulder CO 80305

DOULDER COUNTRY DAY BCHOOL

8 - August 2023

[11] MIDFIRST BANK

Strong. Stable. Private.

MidFirst Bank is strong, stable and deeply committed to our loyal customers in Boulder. We are

the largest privately owned bank in the nation, with family roots and dedicated employees defining
our enlture. We take pride in delivering personalized service and providing you with a special brand
of banking that is true o your financial goals. Learn more at midfirst.com/financial-strength.

Joe Miller Jay Thompson Susan Moratelli
Senlor Vice President P Vice President Vi zid
j lirst.com | sl.oom Ayt

WE DON’T WANT TO BURST YOUR BUBBLE,
BUT BURST SPRINKLER PIPES CAUSE WATER DAMAGE
IN YOUR HOME OR BUILDING, WE ARE HERE TO HELP

/i DISASTER RESTORATION PROFESSIONALS
Call us — Available 24 Hours

WATER MOLD FIRE SMOKE

RESTOMATION -~ " -

.
NN

"s200
OFF

Restoration Services
for Water, Mold,

Sewer, Fire or Water and Sewer Damage Mitigation ¢ Fire and Smoke Cleanup
r wer itigation e Fir u
Smoke Damage. Mold Remediation ¢ Ashestos Abatement » Reconstruction/Repair available

| \  Some restrictions apply. / Eco-Friendly, biodegradable cleaning products and techniques

\ N EXPIRES 8/31/2023 ; ;
N -~ g (303) 485-1730 | 247restoration.com | A Family & Locally Owned Company

o We're here if you need us! Quick Response — 20 Minutes or less!
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The Dynamic
Force Behind O

of Boulder’s Ho
Brokerages

Article by Debbie Pelzmann
Photos by Liv Berger

Sitting down with the managing
broker of milehimodern’s Boulder
office made one thing clear:
sitting down is not how she

spends much of her time.

‘While so many in top management
positions spent the past two years
fighting to keep staff onboard or hand-
ing out proverbial pink layoff slips,
this local maven built a team of over
40 agents and established a flour-
ishing hub of mentorship, personal
business growth, and luxury home

transactions in the Front Range.

As Jennifer Fly’s track record,
energy, and even her name imply, she
doesn’t see an opportunity and sit on

it. She takes it and soars.

From Assistant to Expert Advisor
Jen’s real estate journey began in high
school as an assistant to a local agent
in her hometown of Evergreen. But it
wasn’t part of the long-term plan —
she dreamed of going to law school.
Then life threw some curveballs. The
sudden loss of her mother during her
senior year was followed shortly by

Jen becoming a mother herself.

“I was 19 and my daughter, Mary,
was a baby. I was working and going
to school and doing a little bit of
everything to just pay the bills,” Jen
recounted. “I had to pivot. I thought
‘Well, maybe I should try to work

in real estate since I already know a
little bit about that.”

Balancing single motherhood, full-
time work as an assistant to an agent
in Boulder, and school, Jen earned
her real estate license and graduated
at the top of her class with a degree
in finance and business administra-
tion at the University of Colorado. In

the twenty-some years since, Jen’s

experience and her highly attuned way
of sharing it with the real estate com-
munity continue to garner her recog-
nition as a Boulder County real estate

stand-out.

Embracing Luxury

Real Estate and Management

Moving on to work with a local
developer allowed Jen to learn the
intricacies of luxury real estate from
the development side of the business,
something she said gave her per-
spective and a leg up when she made
the shift back to sales. Later, Jen
joined Colorado Landmark Realtors
in downtown Boulder as an assis-
tant to the firm’s owner. She rose to
Vice President, a role that made her

comfortable with the complexities

=

Local Artist Michael
Dowling’s work adorns the
walls at milehimodern in
Boulder. The new office
on the 20th block of Pearl
Street opened in February
of 2022 and functions as
an open space for agents
to work collaboratively,
host events and classes,
and meet with clients

and partners.

of contracts and supporting other
agents, their deals, and their
growth. “I found that really reward-

ing,” she said.

milehimodern: A Platform for Success
An opportunity for change came

two years ago when the owners

of Denver’s milehimodern (mhm),
Carmelo Paglialunga and Carla
Thompson, asked Jen to build its
Boulder-area presence. Since then,
the brokerage has evolved to include
two Boulder offices and welcomed a
roster of highly-respected and expe-

rienced agents to the team.

Jen still maintains her own client
base — something she said she feels
lucky to do since not all firms allow

or encourage it of their managing

Boulder County Real Producers - 11



brokers. “I'm a more
effective managing
broker because I still sell.
I'm in the trenches with
my agents. Especially
given the past few years,
I think that brings some-

thing extra to the table.”

‘What makes mhm

so special, according

to Jen, is its “better
together” mindset and
incredible agent support.
“Typically, agents have
to look outside their bro-
kerages to find the kind
of coaching and business
development they get at
milehimodern. I was so
excited to find a com-
pany so invested in the

growth of its people.”

Agents at mhm receive
one-on-one coaching
from on-staff business
coaches, as well as
continuous learning and
development through
small-group master-
mind sessions, panels,
and training. A spirit of
collaboration between
agents and a culture

of support for each
other makes for a
welcoming vibe

that Jen said flows
positively into

client interactions

and deals.

milehimodern’s
approach helps an agent
focus on who they are in
order to find what works
best for them. “There
are so many different
ways to be successful

in real estate. We offer

resources for the agent

66

When business
growth comes from a
place of authenticity,




Photo by Jen of her family
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to develop a business that feels true to them,” she explained.
“When business growth comes from a place of authenticity,

that’s what makes someone really love what they do.”

On the tactical side, each agent is assigned a robust team to
support their transactions. Specialized pros handle things

like visual artistry, listing copy, and more.

Forming a solid support team around agents has led to growth
for them individually, Jen assured. Working together works,
despite that agents are technically in competition with each
other in a housing market with low inventory, a limited supply
of clients, and a LOT of other agents.

Social Media That Sells AND Serves

Jen’s online presence, most notably her blog and Instagram
profile, presents the calm, confident energy you get from Jen
herself. But beyond stunning aesthetics and catchy hashtags
(Jen is known for her #dreamtubtuesday series), she presents
stories with insight, heart, and relevant data. Regularly fea-
turing local businesses, Jen reaches an audience of thousands
with everything from favorite local photographers to cultural
honors and recognitions to (of course) the incredible luxury

homes she and her colleagues at mhm are so adept at selling.

Jen’s perspective on social media

is that it doesn’t have to be strictly
business. It’s an opportunity to share
some of who you are so as to not get
lost in a sea of real estate same-
ness. It’s also important to support
the local business ecosystem in
which one’s clients — whether they
already do or simply dream to some-
day — live, work, and play.

When Real Estate Runs in the Family
Jen’s husband, Dierk, is the COO
and General Counsel for Denver-
based Kentwood Real Estate, which
leads to a friendly and engaging

rivalry as well as a collective

JENNIFER
FL.%Y / rearrvor-

L b
billojw -

understanding of the business and its
demands. She noted that boundaries
can help to keep work from overtaking

the conversation at the dinner table.

“When my son Jack was little, he coined
the term ‘realting.” He would be like ‘No
realting at dinner!”” she recalled, laugh-
ing. “This job is a lifestyle. You don’t
clock out at five o’clock and you’re done.
It can be a little tricky to navigate.”

While Jen says she can’t pretend she’s
figured it all out perfectly, she thinks
they’ve done a good job at mhm helping
agents find balance and joy in their work
— and in doing it better together.

Photo by Jen of her dog, ...

Jen prioritizes spending time with
her family. They love to travel and
explore Colorado with their dogs,
Bodie and Cali. “And,” she added,
“we still have a pretty strict rule of

no realting at dinner.”

Find Jen on Instagram (@jenniferfly
realtor), Facebook, and Jenniferfly.
com, and see what milehimodern is

up to in Boulder.

https/www.instagram.com/jenniferfly_realtor/

mo d ern https/www.facebook.com/jenniferflyrealtor

coolast homas

https/www.linkedin.com/in/jenniferflycolorado/jenniferfly.com
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P> featured property

Listing Brought to You by
Barry and Cassie Remington

June 2023
Luxury Home Tour
Voted
BEST IN SHOW

www.hearthandstonelht.com

WELCOME TO CLASSIC BOULDER
EXCELLENCE. THIS BEAUTIFUL
CRAFTSMAN-STYLE HOME
IS LOCATED IN THE ICONIC,
HISTORIC UNIVERSITY PLACE
NEIGHBORHOOD, JUST BLOCKS
FROM CHAUTAUQUA PARK RIGHT IN
THE HEART OF BOULDER.

e

o '\_|\I_| ]_ | | | | 851 14th Street Boulder, CO 80302
Listed by: Barry Remington

AR A Y . s
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Thanks to exceptional caretaking, many of the
home’s original features, including Bay win-
dows, beamed ceilings, a wood-burning fireplace,
original stained glass, intricate woodworking, and
hardwood floors have been preserved. Tasteful
updates have been made but the historic charm
has remained intact. Every room is meticulously
designed with attention to detail, creating a truly

exceptional living experience.

Climb the stairs to find 4 spacious bedrooms with
hardwood flooring. The private primary suite has a
luxury bathroom and personal washer/dryer. Above
this floor is a spacious attic with built-in storage and
craft room. Heading back downstairs, you will find a
large kitchen with a lovely breakfast nook, which flows
perfectly into a butler’s pantry and living room. The lower

floor includes a theater/media room, separate dining room,

LT g -1-3

e
—
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and living room with large mounted TVs. Outdoor living

beckons with a back patio overlooking an oasis filled with

lush greenery, a custom water feature, mature trees, and

a basketball court -- all while showcasing a picturesque back-

drop of the mountains.




The grounds
also house a

detached 3-car
garage as well

as an additional
space carport for
extra parking or
quick errands. The
spacious garage
could easily become

a workshop.

Enjoy breathtaking
mountain views in an
unbeatable location.
Located close to all of
Boulder’s best lifestyle
amenities, this home is

sure to wow.

DO YOU HAVE A LISTING THAT YOU WOULD LIKE TO BE FEATURED ON AN UPCOMING LUXURY HOME TOUR?
GO TO THE HEARTH AND STONE WEBSITE WWW.HEARTHANDSTONELHT.COM TO REGISTER OR
CALL THE TOUR DIRECTOR, JILL FORMAN 720-234-5750.

23 years in a row

We cannot win this award purely on luck.
We THANK YOU, our customers, for raising
the bar every year by making sure we're
providing “the highest quality service

is no small feat.

experience EVER".

We’'ve come to realize throughout the years
that you are part of who we are, you are our
family. Without you, Nesheim’s would still

be a dream.

Emert

Schedule your service today,
call us at (303) 666-8888

info@nesheims.com

1212 Commerce Ct., STE. A | Lafayette, CO 80026

www.nesheims.com

www.nesheimswaterrestoration.com

) ARCS
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Your She Im se}mce 1981

LOUIFVILLE

23 YEARS IN A ROW!
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A YOUNG REALTOR'S INNOVATIVE APPROACH TO CLIENT SERVICES

Article by Debbie Pelzmann

You might recall from this Spring the collective “gasp!” heard
up and down the Front Range as Boulder County homeowners
opened the envelope containing their official property value
assessments and resulting property tax increase. Anticipating
the historic volume of appeals that would follow, one enter-

prising, early-career Realtor saw an opportunity.

Katie Kuosman hadn’t been a Realtor for a year when she
came up with the idea to design a Property Assessment
Appeal Analysis that could help her community and cli-
entele address the blow. Its goal was two-fold: Decrease
the stress of the appeal process and ultimately, hopefully,
reduce the financial load of property tax increases many

thought were beyond the pale.

“People were shocked to see how much their taxes

increased,” Katie said.

To create the report, which was customized to each
property, she leveraged an approach blending mac-
ro-information (county and city data, in this case)
with micro-information (immediate neighborhood
and home-specific details from public records).
With the analysis firmly grounded in data, it

was equally critical she present the results in

such a way that someone who doesn’t
work as an appraiser or real estate

agent could understand them.

“I wanted to provide some
higher-level context
around the factors

that resulted

in such a

20 - August 2023

significant increase to their property taxes,” Katie said.
“Additionally, an analysis specific to their neighborhood and
their property was aimed to give them the best chance possi-
ble to have success with an appeal of their property assess-

ment value with the Boulder County Assessor’s Office.”

She offered it to families in the Rock Creek (Superior) area
and several took her up on it. The jury’s still out on those
appeals at the time of this writing. But a different kind of
success was felt in the affirming responses Katie received

immediately following her efforts.

This data-driven approach to marketing a real estate
business showcases an ability to access
important data quickly, see the
story it tells, and disseminate that
information. Katie takes it a
few steps further by consid-
ering adjacent homeowner-
ship pain points, developing
actionable next steps
toward a solution, and
being there to assist her

prospects in taking them.

In a highly competitive
industry like real estate,
new and seasoned
agents alike work
hard and act
fast, vying for a

foothold in a

tumultuous

market of

home buyers and sellers. But there’s always some-
thing new arising, and the latest class of agents not
only brings a fresh perspective but does so with
native digital skills, heightened increasingly by
automation and Al

Collecting, summarizing, and analyzing large sets of
data is a young agent’s way of life, allowing them to
break through via innovative services homeowners
and buyers haven’t seen before. Where initiatives
like Katie’s property assessment appeal analysis are
altogether unique, long-standing offers like market
reports can be made shiny and new with detailed
customization features. All of it can be designed,
automated, and scaled with ease, given the right

tools and know-how.

e

I WANTED TO PROVIDE SOME HIGHER-
LEVEL CONTEXT AROUND THE FACTORS
THAT RESULTED IN SUCH A SIGNIFICANT
INCREASE TO THEIR PROPERTY TAXES.

In Katie’s case, aside from her recent assessment
appeal analysis, she sends a Customized Market
Update (CMU) offer to friends, family, clients, and
potential clients. She also uses an app called Focus
1st to create pricing charts she can walk clients
through to help them create a strategy for submit-

ting offers.

Building trust and becoming a go-to authority
around pain points associated with home buying,
selling, or owning is a surefire way for an agent to
attract and keep clients by their side. With the data
available, the tools to access it, and the technology
to automate valuable, customized output, an agent
with a bright idea can grow their business—regard-

less of their tenure in the field.

WK

. REAL ESTATE

Granite erty

Your Property Services Team!

YOU need your client’'s house to
look perfect for showings.

You might have had a home inspector find
a few things that need to be remedied
quickly or your expert eye saw a problem
first; either way, it needs to be taken care
of, right, the first time. We want to
introduce ourselves... Granite Property
Services, Whether your property needs
light fixtures changed out, the lawn
manicured, the driveway pressure-washed
or the building soft-washed... we are here
to help you make that sale.

Call us today to schedule
your landscaping and
pressure washing projects

]
(720) 483-1037) EI -..

.!:- 'In.n
granitepropservices@gmail.com

GranitePropertyService.com
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Meet Lindsey Cynoski, a true Colorado

native with a heart for her community.

Lindsey has been rooted in Boulder
since she moved here from Vail in first
grade. Although she ventured away for
college, she found her way back when
her second daughter was born in 2016.
She completed her college degree at
University of Colorado, but not before
exploring different majors along the
way. She smiles and says, “I was one
of those students who took forever to
decide on a major.” Finally, she settled
on mass communications and English,

embracing her passion for both fields.

Lindsey’s journey into real estate
began in 2003. While working as an
assistant in a real estate office, she
discovered her interest in the industry
and, encouraged by her mentor, took a
leap and acquired her license. She says,
“Although I didn’t remain an assistant
for long, that experience ignited my

career in real estate.”

22 - August 2023

By Christine Bowen « Photos by Liv Berger

She later worked as a sales associate
for a developer in Denver and even-
tually became the regional direc-
tor of marketing for Willits Town
Center in Basalt. However, when the
market crashed in 2008, Lindsey
decided to pursue another dream
she’d had since college — owning a
women’s clothing boutique. Despite
her love for reading and the desire
to pursue a Ph.D. in English, she
followed her passion and success-
fully owned and operated this small
business until 2016 when she sold it

to a friend and returned to Boulder.

During her time in Carbondale, a
small town at the time, Lindsey truly
embraced community involvement.
Running her clothing store allowed
her to integrate into the community,
network, and identify her niche
markets through events and sup-
port for local initiatives. She even
organized many local events, trunk

shows, and an annual fashion show.

9AOW BY) U0 J0ljeol 44

This invaluable experience shaped
her community-oriented approach,
which she carried with her when she

returned to Boulder.

Lindsey has always had a natural talent
for connecting with people. Whether
she was helping customers choose the
perfect outfit or guiding clients through
the process of buying or selling a home,
she finds joy in meaningful connections
with others. She says, “Sitting behind

a computer all day is not my style - 1

thrive on human relationships.”

For Lindsey, the most rewarding part
of her business is finding a mutual
respect and appreciation between
herself and her clients. “Whether it is
assisting an investor with their first
property or guiding a first-time home-
buyer, witnessing their excitement and
gratitude is what truly fuels my pas-
sion.” She believes in serving all clients
equally and cherishes those who value

her experience.

This approach to her work allows
Lindsey to build strong relationships
with about 90% of her clients -- some
even become close friends. While
she is open to working on a transac-
tional level, what truly excites her is
the opportunity to build these lasting

connections. Her recent experience

helping a first-time young homebuyer
in a challenging market was particu-
larly fulfilling, as she appreciated the
added challenge and the client’s sense
of appreciation. His parents even called
Lindsey to thank her!

Upon returning to Boulder, Lindsey
embraced a mindful approach to choos-
ing which companies she wanted to
work with, avoiding large firms where
she might feel lost in the crowd and
seeking out those providing a nuturing
environment. She joined PorchLight,
enticed by the company’s exceptional
support staff and mentoring programs
and stayed there for five years. Now at
milehimodern, along with an amazing
staff, there is a specialized business
coach that she finds extremely
valuable and helps the company

prioritize individuality.

Lindsey’s primary focus is on real
estate in Boulder County, and she
readily directs clients to other profes-
sionals if their needs fall outside her

area of expertise. According to Lindsey,

individuals now have a wider range of
reliable options and more time to con-
template their choices, unlike the pre-
vious norm of making rushed decisions.
She emphasizes the value of allowing
ample time to digest the process before

committing to a decision.

On a personal note, Lindsey has always
been deeply involved in her commu-
nity. Prior to dedicating her time to her
children, aged 9 and 6, she served on
the board of EFAA (Emergency Family
Assistance Association), contributing
to their fundraising efforts. Now, her
focus is on her children’s schools, sports
activities, and neighborhood events.
She volunteers at Foothills Elementary,
where she also helps with fundrais-
ing. Additionally, Lindsey sponsors
various sporting activities, such as the
North Boulder Little League. While she
looks forward to returning to EFAA

in the future, she currently supports
them monetarily. In her neighborhood,
Dakota Ridge, Lindsey actively plans
engaging community events for both

adults and children.
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WHETHER IT IS ASSISTING AN INVESTOR WITH THEIR FIRST PROPERTY

OR GUIDING A FIRST-TIME HOMEBUYER, WITNESSING THEIR EXCITEMENT
AND GRATITUDE IS WHAT TRULY FUELS MY PASSION.

August 2023

True to her Colorado spirit, Lindsey

and her family lead an active lifestyle.
They embrace skiing in the winter and
camping during the summer. Lindsey
herself is an avid runner, favoring trail
running for its mental and physical ben-
efits. Her son is passionate about sports,
making Lindsey a proud baseball and
soccer mom. Her daughter, on the other
hand, excels in dance and gymnastics.
Meanwhile, her fiancé is a bike racer, and
they wholeheartedly support his training
for the Leadville 100, an event he has
tackled ten times already. When camp-
ing, Lindsey says, “I camped as a kid and
thought never again, but thanks to my
fiancé and his truck equipped with a cozy
built-in camper and comfortable bed,

camping has become a whole lot better.”

On rainy days, they enjoy indoor activ-
ities such as visiting the planetarium at
Colorado University or catching a movie.
The family loves exploring new destina-
tions. Recently, they spent their spring
break in Belize, which left the children
in awe of the incredible experience.
They try to pick a new place each year

to explore and are always up for any

Photo provided by Lindsey

Choice of qualified
local contractor

24/7 LIVE daim
support

Home ﬂ' Warranty.

homewarrantyinc.com

* Initial coverage ferm
Plegse review the actual terms and conditions steverhomewarrantyine.com
for cowerage, limirations, and evciusions
iyt e ra0) 568-9712

adventure, big or small. Additionally, Lindsey
goes on an annual girls’ trip to The Rosewood in
Cancun, Mexico - an occasion she really looks
forward to. This fall, the family plans to visit
Vancouver, Canada. For adults-only trips, Napa

Valley, California, is their go-to destination.

The relationships Lindsey has built with fellow
Realtors and the community are incredibly
important to her. She values a collaborative
rather than competitive atmosphere, where
Realtors support and work together towards a
common goal. Lindsey prides herself on being
approachable and ensures that her clients and
colleagues know they can rely on her, even

during challenging times.

You can reach Lindsey Cynoski at
(970) 366-1691 or lindsey.c@milehimodern.com.

modern

Home, Apartment, Condo
& Log Home inspections

Radon Testing
Sewer Scope Inspections
Deck Inspections

New Construction + 11th Menth
Warranty Inspection Package

Long Term Rental Inspection Package

(303) 731-6891

david@beaglehomeinspections.com
www.beaglehomeinspections.com
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House
Einstein

PY rising star

Article by Christine Bowen
Photos by Natalie Beck

As numerous readers of this
article are already aware,
Boulder County consistently
ranks among the top places

to live in the United States

due to its high quality of

life. With a blend of outdoor
recreational opportunities, a
vibrant cultural scene, excel-
lent educational institutions,
and a strong sense of commu-
nity, it’s no surprise that people
from other areas of the United
States flock to this area to call
it home. It’s not very common to
find native residents in Boulder
County given its increasing
popularity and growth in
recent years.

Tan Steinmo, an agent with House
Einstein, is one of these rare residents
and has spent most of his life here.
Being a native of the area, Ian has a
deep knowledge and understanding of
the community. Furthermore, he has
witnessed firsthand the changes and
developments that have taken place in
Boulder County over the years and can
provide insights into the area’s history,
culture, lifestyle, and local real estate
market. He says, “I came to Boulder
when I was three years old and grew
up in Table Mesa, South Boulder. My
father taught at Colorado University
for thirty years, which initially brought
us here, and we stayed throughout
my childhood. My folks, like so many
others, were drawn to the lifestyle
and local education system, thus they
stayed, and I was fortunate enough to

grow up in this wonderful place.”

After graduating from college, Ian
spent a period of seven years living in
Shanghai and Singapore. During this

time, his professional focus revolved
around introducing unconventional
sports brands to the Asian markets.
He started out traveling around China
carrying a duffel bag filled with sam-
ples of American sports equipment
that are commonly seen on the trails
of Boulder but have yet to establish a
strong presence in Asia. As time went
on, his pursuit evolved, and he even-
tually assumed responsibility for the
sales, marketing, and distribution of
CamelBak Products in Asia/Oceania
and South and Central America.

After seven years, lan returned to
the United States and lived in the Bay
Area, the headquarters for CamelBak.
In 2017, he made his way back to
Boulder to work remotely; however,
he frequently was sent to Sao Paolo,
Tokyo, or Sydney every few weeks.
This experience allowed him to gain

a wealth of knowledge. After nearly

a decade of this lifestyle, he made the
decision to transition to local work,
aspiring to make a direct impact on the
lives of individuals rather than focus-
ing on publicly traded companies. Ian
states, “I wanted to contribute to my
community and feel a different sense

of purpose in my efforts.”

The shift into the real estate industry
happened quite smoothly for Ian.
While buying his own home in South
Boulder, he worked with Osman
Parvez and Sophie Kloor of House
Einstein, a small investment-focused
real estate firm. They developed a
friendship throughout the home-
buying process, and it led Ian to
obtain his real estate license and join
their team. “Working as part of this
brokerage, we share a strong sense
of camaraderie and genuinely find joy
in working diligently together for our
clients. We are like a happy little fam-
ily,” states Ian. In addition to Osman,
Sophie, and Ian, the team of four is
completed by Hamish Crabb-Loest,

their transaction coordinator.

During his college years, Ian’s area of

focus was economics and politics. This
educational background has consis-
tently proven valuable in providing
added value to clients, and the realm of
real estate is no exception. Ian really
enjoys gaining a profound compre-
hension of markets and utilizing this
analysis to cultivate expertise. He
works closely with clients and strives
to provide guidance and advocacy
throughout the complex process of
buying or selling a property. Ian and
the House Einstein team are currently
building a comprehensive YouTube
channel covering various aspects

of real estate. The channel aims to
provide valuable insights on topics
such as the home buying and selling

process, current market conditions,
neighborhood guides, and more. Ian’s
enthusiasm goes beyond assisting
clients; he has great fun producing
videos that seek to provide valuable
information to potential buyers and
sellers. He says, “My favorite or ideal
client is one who is excited to learn
and hopefully with these videos

we are accomplishing that.” Take a
look here at: youtube.com/channel/
UC_RxyHeT7rgjveaOqCcgiYMw

Having grown up in Boulder, Ian has
developed a strong passion for moun-
tain biking and treasures the great
outdoors. One aspect that holds great
significance for him is the oppor-

tunity to give back to this amazing
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community. Engaging in trail work with
the Boulder Mountainbike Alliance

is something he deeply values and
actively participates in. Ian states,
“Boulder Mountainbike Alliance is an
excellent local 501 (¢)(3) that advocates
for outdoor access/preservation and
stewards many of the fine multi-use
trails in the Boulder area. Trails are
easily eroded and are often expanded
and braided in ways that adversely
affect the local ecosystem; they require
constant maintenance, which is really
hard work. BMA runs weekly groups of
trail crews to help keep Boulder Open
Space trails in working order. I join for
as many of these as possible. Anyone
can join, no trail-building experience is
necessary, and BMA is a fun and wel-
coming group. It is also so rewarding to
run, hike or bike over a bridge feature
that you helped create. A lot goes into
trail work and we’re lucky to live in a
place that supports outdoor access and
preservation.” Visit their website at

bouldermountainbike.org.

When Ian isn’t working, he and his
partner are frequently found outdoors
backpacking, mountain biking, and even
camping in the high country earlier than
they probably should. Given Ian’s exten-

sive experience traveling for work prior

to becoming a Realtor, it comes as no

surprise that his adventurous

spirit continues. Ian describes
his favorite destination:
“Indonesia is probably the cool-
est place I've traveled to. The
nation is an archipelago con-
sisting of 18,000 unique islands,
the topography, and biodiver-
sity are mind-boggling. On top
of that, there are 275 million
people who speak nearly a
thousand distinctive languages.
In between jobs I once spent
five weeks hiking up volcanoes,
diving WWII shipwrecks, and
making my way through jungles
there, and really felt like I
didn’t even scratch the surface
in terms of seeing the country.
It is so expansive, diverse, and
disconnected that Indonesia
feels otherworldly.”

Dedicated to his team at House
Einstein, his community, and the envi-
ronment, lan Steinmo is living a life of
fulfillment. His unwavering commit-
ment to his colleagues is evident in
the camaraderie they share and their
collective efforts to serve clients.
Tan’s love for his community is felt as
he works to provide valuable insights
and guidance to those seeking to call
Boulder County home. Additionally,
his passion for environmental stew-
ardship shines through his volunteer
work with the Boulder Mountainbike
Alliance, where he contributes to

the preservation and maintenance

of trails, ensuring a sustainable and
enjoyable outdoor experience for all.
With his multifaceted dedication, Ian
continues to make a positive impact in
the real estate industry and the local

community he holds dear.

COOPER

BUILDING GROUP..,

Our local design-build team works with you to provide desigh and
construction services all in one place. One entity, one contract,
one unified flow of work from initial concept through completion.

Call for an estimate
720.595.9684 or email us at cooperbuildinggroup.com

www.cooperbuildinggroup.com




health and wellness

By Dr. Felicia Santelli

IVIINDY .\

Oops! | lost my train of thought!

That happens often when
we forget what we wanted

to say.

Have you ever wondered
where the phrase ‘train of
thought’ comes from? It’s a
nice metaphor — a thought
is barreling down the tracks
of our minds, and then,
sometimes, it derails (“I've
lost my train of thought!”).
We each have hundreds of
these trains of thought every
day — our internal mono-
logues are chugging along,
in our conscious minds and

deep in our subconscious.

We’re planning a dinner for
the evening, thinking about
an upcoming job interview,
ruminating about an embar-
rassing moment — all while
we’re supposed to be doing
something else. Recently,
T heard the expression
“thought trains” and it made
me think about the times
T have waited at
a railroad

track

crossing, watching boxcar
after boxcar pass by...some-
times 100 of them! (yes, I
counted them!) These ‘box-
cars’ made me realize: we
have thoughts like that! The
same thought that replays over
and over. It may be the same
thought you had yesterday, or
perhaps several days before.
It is just there. You recognize
it. You may even know how

it plays out, and what the

caboose looks like!

This is a runaway thought

...... a thought train! Although
we have thousands of thoughts
a day, if we take notice, we can
group them into ten to twenty
thought trains! These thoughts
can be grouped together; about
relationships, self-opinions,
job expectations, etc. Our
minds have our own Grand
Central Station, with thought
trains that keep coming and
going. It can be pretty stress-
ful! However, it’s important

to recognize that we are the
locomotive. We pull the train
on the desired track. And,
what goes on in our minds can
affect our health!

There isn’t enough time in the
day to consider all our thought
trains. We have to choose.
Many of us are in the habit

of taking whichever thought
train comes first. We just get
on board, without knowing
where the train is going. How
many perfectly fine morn-
ings have been spoiled by an
anxious or depressing thought
train that derailed us for the
next hour? When a negative
thought train arrives, we
sometimes can’t resist getting
on board. We ride this thought
train without question, as far

as it will go.

But would you do this at

an actual train station?
Would you just show up,
and walk onto the first train
that pulls up? I hope not!
This would be an incredibly
inefficient way to travel!
And yet, this is what we do
with our thoughts. So, how
do we break the habit, and
start navigating our thought
trains more efficiently?
Meditation is the practice
of sitting in that train sta-
tion, eyes closed with our
mind observing the thought
trains coming and going.
We’re not getting on any

of them — we’re making a
conscious decision to just

let them pass.

Here’s a simple step-by-step

approach: While sitting

quietly with eyes closed:

* A thought train comes in.

+ Identify it (“I notice
I'm having the thought
that...”)

* Now watch it leave, with-
out engaging it.

* Repeat this for every
thought that enters your
mind (begin with only a

few minutes).

This practice over time
will help us detach from
our thoughts. We don’t just
get on the first train that
comes our way. Or, if we
do board the wrong train,
we recognize it and get off.
Detaching from a thought
train mid-transit is an
important skill to develop.
So, don’t be discouraged
when your mind wanders.
The more we make med-
itation a part of our daily
routine, the more control
we will have to let unpro-

ductive thought trains pass.

INCREASE YOUR EFFICIENCY
Oddly enough, meditation
can help us be more time
efficient, especially when
we are stressed most.
Gandhi summarizes it well:
“I have so much to accom-
plish today that I must
meditate for two hours

instead of one.”

For Gandhi, meditation

was so fundamental to his
productivity that he would
make it a point to meditate
for longer periods of time
when he had the most to do.
He understood the power of
meditation to help him avoid
those divergent thought
trains that waste so much of

our time and energy.

Even though it’s an invest-
ment up-front, meditation
can help free up more time
to do the things that matter
most. We don’t have to
meditate as much as Gandhi
to see the benefits. Five,
ten, or fifteen minutes daily
can be enough to increase
our focus and control our
thought processes — to
help us find the thought

train we want to be on.

Meditation isn’t a cure-all.
But it is a valuable tool.
Our reality is affected by
our perceptions, which
means the thought trains
we choose can have a
major influence on our
quality of life. Negative
thought trains create nega-
tive thinking patterns that
are reinforced with more
energy every time you get
on that train. If you're a
person that constantly
gets on the wrong train

of negativity, and you’re

someone that believes neg-

ative things about yourself,
this energy will be directed

into your life.

People can become ill
because of constant neg-
ative thoughts. Anxiety,
chronic stress, and depres-
sion are linked to negative
thought trains. Negative
thinking has a detrimental
effect on the body, mind,
and quality of life. We must
learn to discipline our-
selves to select the ‘right’
train so that our lives will
be positive and fruitful.
Visualize your mind as the
garden we spoke about last
month, planting seeds of
flowers or weeds, positive
or negative thoughts, and
watch them grow. “Real,
constructive mental power
lies in the creative train of
thought that shapes your
destiny, and your hour-
by-hour mental conduct
produces power for change
in your life. Develop a
train of thought on which
to ride. The nobility of

your life as well as your
happiness depends upon
the direction in which
that train of thought is
going.” Dr. Lawrence
Peter (1972). The Peter
Prescription: How to
Make Things Go Right

‘We have the power to
choose a train that will
make life more stressful,
thereby, bringing on ill-
ness; or the train that takes
us to the road of peace,
health, and wellness.

Take back your power!
You are in control of your
thoughts, your life, and

your happiness!

References: http/www.
vacounseling.com/
mindfulness-meditation/
https/www.quora.com/
Language-Train-of-thought-
vs-chain-of-thought-Which-
is-older-and-which-more-
popular-Do-their-usages-differ-
in-terms-of-formality-etc
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With roots that stretch from the tropical paradise of Hilo,
Hawaii to the charming town of Harvard, Illinois, Lauren
Daniels found her true home in Boulder, Colorado. It was
a serendipitous encounter during a weekend visit that led
her to make the life-changing decision to relocate. Lauren
says, “The Flatirons were jaw-dropping, the town was
adorable, the weather was spectacular! I was immediately

in love. A few months later, I made it official.”

Before embarking on her real estate career, Lauren
devoted five years to teaching elementary education,
kindergarten through 2nd grade. The skills she acquired
in this career make her a better Realtor because while

By Christine Bowen . Photos by Brenda Saint

working in education she became proficient in honing
in on different personalities and how those personali-
ties learn best. That’s also a very important skill in real
estate to ensure connections with the wide range of

clients she encounters.

Furthermore, running has always been a passionate
pursuit for Lauren, and her dedication led her to qualify
for not just one, but two marathon Olympic Trials. The
values instilled by her athletic journey, including unwav-
ering dedication, hard work, perseverance, sacrifice, and
a whole-hearted commitment to being “all in” effortlessly

translated into her flourishing real estate career.

32 - August 2023

A Real Estate Journey Rooted in Passion

However, leaving behind the familiar territory of
teaching for a commission-based career was a daunt-
ing decision for Lauren. The stress and politics outside
the classroom had taken a toll on her well-being, and

a change was in order. With the support and belief of

a few key individuals who took a chance on her, she
took the leap of faith. Today, she is eternally grateful
for the opportunity to embrace a career that ignites her
passion. Driven by her desire to make a positive impact
and provide value to others, Lauren thrives on the joy of
satisfied clients. Building strong connections is para-
mount for Lauren, as she cherishes the opportunity to
transform clients into lifelong friends through shared

experiences and exceptional service.

The trust bestowed upon her by clients who refer her to
their loved ones is a testament to the trust she creates in
her professional relationships. When it comes to clients,
Lauren’s ideal match is one who places their trust in her
expertise and understands that their goals are her goals. A
standout example of her work involved assisting an entire
family in finding their perfect homes in Boulder County,
enabling them to be closer as their family grows. Lauren
says, “It truly warms my heart to see family members
closer and being able to spend more time together. It also

means the world to me that I was chosen and trusted to

help them all find their Colorado homes based on their spe-

cific wants and needs. We celebrated the final closing with
a lovely dinner with all of us together.” This heartwarming
experience and witnessing their joy resonates

deeply within Lauren.

Lauren’s commitment to excellence is evident in her
forward-thinking approach to real estate. Treating her
business as a well-oiled machine, she dedicates herself to
focused work hours, optimizing her systems to ensure a
steady flow of business. By harnessing her most productive
hours and continuously expanding her knowledge beyond
her current expertise, Lauren embraces growth and stays

ahead of the curve.

Looking ahead, Lauren envisions several trends shaping

the future of real estate. The pressing need for multifam-

ily properties and affordable housing calls for innovative
solutions, rewarding those who can create attractive and
accessible options. The work-from-home phenomenon,
which has firmly established itself, will continue to elevate
the desirability of homes with dedicated office spaces and
inviting outdoor living areas. Green buildings and sustain-
able practices will gain prominence as society’s commitment

to environmental stewardship grows.

Technological advancements will streamline and expedite
real estate transactions, making them faster and more conve-
nient. Beyond her professional endeavors, Lauren embraces
a sense of community and is actively involved in volunteer
work. She spends her time walking shelter dogs waiting to
be adopted at the Humane Society and actively participates
on the Special Events Committee for Impact On Education
supporting students and teachers in Boulder Valley School
District. Lauren states, “We are currently planning the
annual gala which takes place on Friday, August 25th. If
you're interested in attending, please see the information

below to purchase tickets!”

These endeavors hold personal significance for her, aligning
with her love for her two cherished dogs and her firsthand
understanding of the vital support teachers and students
require to thrive. In her moments of leisure, Lauren enjoys
morning runs with friends at Boulder Reservoir or on scenic
trails. She enjoys reading, hiking with her dogs (Cadence and
Dash), and indulging in wine tasting with her husband. They
are both big fans of any place that serves a hearty brunch!
They enjoy places like Eat! in Broomfield, Lucille’s, and The
Buff in Boulder, not to mention Huckleberry in Louisville.
Weekends are often spent at their cabin in Evergreen, enjoy-
ing nature and some downtime. Running remains an integral
part of their lives, and while Lauren’s focus has shifted,

her husband, Matt, continues to compete professionally for
Nike Trail, drawing them to breathtaking mountain towns
across the United States and Europe. Matt participates in
ultra running which is a sport of amazing endurance. Various
distances are raced competitively, from the shortest common

ultramarathon of 31 miles to over 200 miles!

With all the training that goes into being an ultra-runner, it’s
no wonder Matt and Lauren recently appreciated a relax-

ing dream vacation overlooking the ocean and the island

of Moorea while staying in an overwater bungalow. Lauren
says, “It was honestly the most beautiful place we’ve ever
been, and it was so lovely to just relax for a week and be sur-
rounded by such breathtaking views and great company. I'm
usually someone who likes to go somewhere once, and then
move on since there are so many potential places to visit, but
I would 100% visit the island of Moorea in Tahiti again.” If

=
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time wouldn’t get in the way, Lauren has many other ambi-
tions she’d like to accomplish. She says, “I’d like to learn at
least one new language but preferably two! I'd like to learn to
play an instrument, maybe the piano, and I'd like to become
proficient at another sport outside of running - perhaps

cross-country skiing or golf.”

In closing, Lauren warmly emphasizes her pride in being
part of the collaborative team at milehimodern. Instead of a
competitive environment, she finds herself surrounded by
like-minded agents who share the common goal of success
while uplifting and supporting one another. The wealth

of learning and coaching opportunities, coupled with the
unparalleled marketing resources available, enriches the
experience she can provide for her clients. Lauren says,
“Being with milehimodern allows me a career where my
success is directly related to what I put into it. I love to work
hard, and I'm okay with working long days, and strange
hours, but I wanted to make sure I'd see the fruits of my
labor for putting in that kind of work and time.” The finan-
cial rewards she now enjoys far exceed her expectations as
an educator, and although it took time to reach this point,
the journey has been beyond worthwhile. She goes on to say,
“I am truly a people pleaser at heart, so nothing makes me

happier than happy clients after buying or selling a home.”

34 - August 2023

Lauren’s story serves as proof of the power of taking a leap of

faith. When you follow your passion, doors open, and possibil-
ities unfold. She firmly believes in providing value to others,
whether it be through assisting with home purchases or sales
or offering expert guidance on home renovation projects. Her
unwavering dedication and commitment to excellence ensure

that her clients receive the utmost care and attention.

modem

codlest homes

Idaniels@milehimodern.com | 303-884-8144
For agent details: https/www.mhmhomes.com/
agentdetail/73823/lauren-daniels/

Impact On Education Annual Gala Event Details:

Friday, August 25 | 5:30 PM

Embassy Suites | 2601 Canyon Blvd | Boulder, Colorado
Dinner + Drinks | Live Music + Games | Paddle Raise
https/cbo.io/tickets/purchase_tickets.
php?slug=ioe2023gala&amp;form_name=togetherweshine

OLD SCHOOL VALUES WITH TH
LME@I AND GREATEST TECHNC

REASONS TO CALL US FOR YOUR NEXT INSPECTION

v/ We do it all: residential/commercial/rental, mold, sewer scope, radon,
air quality, lead paint, ashestos & more

Quick availability (almost always within 24-48 hours)

Rigorous training FAR exceeds state and national mandates

Painless scheduling; we streamline ALL the inspection & access logistics
Same-day, modern, interactive “better than a report” report with pics and videos
15,000+ Super thorough (but not alarmist) NACHI certified inspections

360° LOME BUYER SNAPSHOT

Drone and aerial videos

Thermal scanning of entire interior and exterior

Property history report

Appliance check even if not required

Carbon monoxide levels

Industry-leading reports that include color-coded severity prioritization
Recall report for appliances and systems

The only company with a snapshot section in every report that inventories the entire house with
videos and photos that document evidence of everything in the current operating condition

v/ And of course, FREE coffee at inspection summary walkthrough :)

AGENT GOODIE BAG

v/ $10,000 Real Estate agent liability coverage on every inspection

v Social media shout outs to agents on our channels with home inspection completion

v/ Monthly recall report can be customized with agent contact info for retouch email marketing with your client
v White glove concierge customer service and communication and available for phone calls after the inspection

HOME INSPECTIONS START AT $350

Inspections Over Coffee
720-845-JAVA (5282)
boulder@inspectionsovercoffee.com
InspectionsOverCoffee.com
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TOP 100 STANDINGS

Real Producers in Boulder County for Q2 2023

# First Name Last Name Office

1 Marybeth Emerson Slifer Smith & Frampton-Bldr Boulder
2 The Bernardi Group The Bernardi Group Coldwell Banker Realty-Boulder Boulder
3 Zachary Zeldner Compass - Boulder Boulder
4 Patrick Brown Compass - Boulder Boulder
5 Patrick Dolan RE/MAX of Boulder, Inc Boulder
6 Cari Higgins Compass - Boulder Boulder
7 Stephen Remmert Compass - Boulder Boulder
8 John Canova milehimodern - Boulder Boulder
9 Kim Hullett Porchlight RE Group-Boulder Boulder
10 Jon Hatch RE/MAX of Boulder, Inc Boulder
n Janet Leap RE/MAX of Boulder, Inc Boulder
12 Susan Baca RE/MAX of Boulder, Inc Boulder
13 Lynn Ryan RE/MAX of Boulder, Inc Boulder
14 Andy Burgess Compass - Boulder Boulder
15 John McElveen milehimodern - Boulder Boulder
16 Steve Altermatt RE/MAX of Boulder, Inc Boulder
17 Brian Delaney Delaney Realty Group Boulder
18 Jay Hebb LATITUDEA4O Real Estate Group Boulder
19 Deborah Read Fowler Slifer Smith & Frampton-Niwot Niwot
20 Nina Mooney Porchlight RE Group-Boulder Boulder
21 Brigitte Furst 8z Real Estate Boulder
22 Elizabeth Ryterski RE/MAX Elevate Louisville
23 Kristin Kalush Compass - Boulder Boulder
24 Jennifer Egbert milehimodern - Boulder Boulder
25 Laura Shaffer RE/MAX Elevate Louisville
26 Rich Gribbon RE/MAX of Boulder, Inc Boulder
27 Lindsey Cynoski milehimodern - Boulder Boulder
28 Amanda Lovato Lovato Properties Boulder
29 Daphne Queen 8z Real Estate Boulder
30 Alissa Peterson Compass - Boulder Boulder
31 James Thomas RE/MAX Alliance-Boulder Boulder
32 Julie Berghoff RE/MAX Elevate Louisville
33 Daryl Smith RE/MAX of Boulder, Inc Boulder

36 - August 2023
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# First Name Last Name Office

34 Brian Sundberg Sundberg Real Estate Boulder
35 Alison Sirlin Live West Realty Boulder
36 The Hughes Group The Hughes Group milehimodern - Boulder Boulder
37 Chris Angelovic LIV Sotheby's Intl Realty Boulder
38 Osman Parvez House Einstein Boulder
39 Kelly Atteridg RE/MAX of Boulder, Inc Boulder
40 Laura Levy Coldwell Banker Realty-Boulder Boulder
41 Gary Calderon Accent Properties Boulder
42 Batey McGraw DFH Colorado Realty LLC Denver
43 Kim Payes LATITUDEA4O Real Estate Group Boulder
44 Philip Booth Slifer Smith & Frampton-Bldr Boulder
45 Clove Berger RE/MAX of Boulder, Inc Boulder
46 Dena Schlutz Estate Professionals Boulder
47 Krista Koth 8z Real Estate Boulder
48 Boulder Home Source Boulderhomesource RE/MAX Alliance-Boulder Boulder
49 Maureen McCarthy RE/MAX of Boulder, Inc Boulder
50 Patricia Dessel Compass - Boulder Boulder

Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included.
MLS is not responsible for submitting this data. Some teams report each agent individually. Boulder County Real Producers does not alter or
compile this data nor claim responsibility for the stats reported to/by MLS. Data is based on UPSTAR counties.
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Call for an estimate / 720.595.9684
or email us at cooperbuildinggroup.com
www.cooperbuildinggroup.com

additions and basem
finishing, our crew can
help your own home you've
always wanted. We also
provide custom home building
and commercial construction

14
"

services

from the ground up.

[l COOPER

BUILDING GROUP-..
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TOP 100 STANDINGS

Real Producers in Boulder County for Q2 2023

# First Name Last Name Office # First Name Last Name Office

51 Zana Leiferman Real Realty Colorado Niwot 84 Matt Ladwig WK Real Estate Boulder
52 Dorothy Pacheco 8z Real Estate Boulder 85 Mary Ellen Wood Compass - Boulder Boulder
53 Justen Staufer Staufer Team Real Estate Louisville 86 Josh Behr LIV Sotheby's Intl Realty G Greenwood Village
54 Tamara Sherrill RE/MAX Alliance-FTC Dwtn Fort Collins 87 Joni Renee Slifer Smith & Frampton-Bldr Boulder
55 Kimberly (Kiki) Kidder Compass - Boulder Boulder 88 Joel Ripmaster Slifer Smith & Frampton-Bldr Boulder
56 John Hoeffler WK Real Estate Boulder 89 Digger Braymiller RE/MAX of Boulder, Inc Boulder
57 Wendy Wyckoff Wendy Goodyear Wyckoff, Broker Boulder 90 Wendy Daniel Slifer Smith & Frampton-Bldr Boulder
58 Zori Levine 8z Real Estate Boulder 91 P Caldwell Sullivan Four Star Rlty & Prop Mgmt Boulder
59 Barb Silverman LIV Sotheby's Intl Realty Boulder 92 Tr Swanwick LATITUDE4O Real Estate Group Boulder
60 Susan Ingle Coldwell Banker Realty- Denver Central ~ Denver 93 Jeffery Erickson LIV Sotheby's Intl Realty Boulder
61 Meghan Bach Compass - Boulder Boulder 94 Christopher Botsy Phillips Compass - Boulder Boulder
62 Kelly Moye Compass-Denver Denver 95 Charlene Rosenblatt Coldwell Banker Realty-Boulder Boulder
63 Sian Murphy WK Real Estate Boulder 96 Sara Oclassen 8z Real Estate Boulder
64 Kimberly Thompson milehimodern - Boulder Boulder 97 Kimberly Fels RE/MAX of Boulder, Inc Boulder
65 Marcia Cotlar 8z Real Estate Boulder 98 Erik Boye 8z Real Estate Boulder
66 Michelle Clifford Compass - Boulder Boulder 99 Jon Sisenwein Compass - Boulder Boulder
67 Liz Benson WK Real Estate Boulder 100 Andrea Lunzer St Vrain Realty LLC Longmont
68 Michelle Murphy RE/MAX Elevate Louisville

s spener
70 Bella Weber Coldwell Banker Realty-Boulder Boulder compile this data nor claim responsibility for the stats reported to/by MLS. Data is based on UPSTAR counties.

7 Stan Meade Meade Builder Services, LLC Longmont

72 Ethan Bullock Compass - Boulder Boulder

73 Ryan Bass 8z Real Estate Boulder

74 Catherine Burgess Compass - Boulder Boulder

75 Sue Masterson RE/MAX of Boulder, Inc Boulder

76 David Janis Coldwell Banker Realty-Boulder Boulder

77 Leyla Steele RE/MAX Alliance-Boulder Boulder

78 Karolyn Merrill RE/MAX of Boulder, Inc Boulder

79 Logan Schlutz Estate Professionals Boulder

80 Eric Breslin LIV Sotheby's Intl Realty Boulder BUT don’T jUS'I' Take our

81 Olga Delange milehimodern - Boulder Boulder WOI’d fOI’ IT Take fheirs.

82 Lucy Conklin Compass - Boulder Boulder

83 Barbara Mcintyre Barbara Mclintyre Independent Boulder
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@ Taking cleaning pains
away since 2018!
= : Give us a call today!
A Perkins ’

DETAIL CLEANING SERVICE

WE SPECIALIZE IN Deep Cleans * Property Management Turnovers
Picture Ready Detailed Cleans - Move-in/Move-out Detailed Cleans
Carpet Care (Shampooing) « Organizing Specialist
Calcium Deposit Removal * Disinfecting Services

Handyman & Carpentry Services - Install Wood and LVP Floors
Interior Repairs/Maintenance - Decks & Pergolas - Junk Removal
New Construction/Post Construction Clean up - Power Washing

PerkinsDCS@Gmail.com ¢ 915-270-3216

https:/nextdoor.com/pages/perkins-detail-cleaning-service-brighton-co

REAL

PRODUCERS
PODCAST

REAL

PRODUCERS

INSPIRING CONVERSATIONS WITH
TOP REAL ESTATE AQENTS

witnnosi REMINGTOMN RAMSEY

Episode 1~ Inspiring Comvers:
Real Producars Podcast

Same Brand, New Reach — Tune in for free today

Listen on . Listen on .
Apple Podcasts LISTEN ON @ Spotify' amazon music
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RODWIN @) SKYCASTLE

ARCHITECTURE
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design [build] green

IN3I.4153. 85546

rodwinarch.com
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FREE CONSULTATIONS | SAFE PROCESSES | EFFECTIVE RESULTS

® Elevate your client services
I d E M ‘o with the industry-leading
pstate sale company. We

get homes market-ready
in just one week.

Our hassle-free estate sales help clients feel good about letting go.

VISIT BlueMoonEstateSales.com | CALL 720-432-2726




